SALESFORCE
FOR HEALTHCARE:
Using relationship management to
thrive in a value-based environment.

How to prepare for the coming wave of chronic conditions.
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Salesforce for Healthcare: navigate and connect
the complex web of health relationships.
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As the global leader in CRM, Salesforce works
with thousands of healthcare and life sciences
organizations, connecting complex relationships
across the continuum of care.

HEALTHCARE AND LIFE SCIENCES ARE TRANSFORMING.
Salesforce solutions can take you where the industry is going, connecting to patients,
providers, and partners in a whole new way.
To learn what Salesforce for Healthcare can do for you, start at:
www.salesforce.com/industries/healthcare

www.salesforce.com/industries/life-sciences

