wave analytics

Wave App for Sales 771 I+

77 EERUTI YA N ERRICDERIT S




Wave App for Sales &, EEBFIDEDAN—K . AE=TrIc
RETE T eDITERITREIRHEELE I, Sales Cloud DT—%
AAIESNCY Y Y2 IR—RZREZIE BEEIYRX—Iv—,
BEBYUE I)LAANRL =232V IBEDOAN, LO—R
—DUVEDERT UINAZZEZ BT L TN EMTEEXT,
Wave App for Sales | Salesforce &R T+ 7 TEET D726,
7 7UhBER Sales Cloud DT—#IC LT 7o 3> =ERT
TEET, BEF—LOHINT—FZHEL. BEAZRED.
AT A R EHMRICOBRTENDLDICIEETLL D,

CDHARTIE Wave App for Sales DS XS FE5 v 2 /R—R
ZRANT D EEBIC, BROBWICHEDWT KDAY—NEE
BORTEZIT O/ F = EEHFIDBBRICEHRRALTWERT,

wave analytics

‘‘‘‘



Sales Manager Overview

Time Period

This Quarter

Direct Reports

Cindy Central

Wave App for Sales DS X2 FxY v 27h—R

EPY R—Y
iZU &I 4
BRVR—Iv—IF. CESHSETMHLESW 5
F1E BEEVRX—Iv—AFEER - EVRADRRZT P IBIE 6
F2B IMT AV DER - IMT AV DRELGELEHER 7
FBIEF—LOEEN - FEATTV—ICETIRHENY TEF. KRTUOF—LEELEEZHER 8
F4E BEDERRR - EVRXRAZES|TIELERZICIE 9
BEREBYER. CESHSEFHESL 10
ELE BERELERITER - ETPOREEBHREIIEVPEE 11
FOE BROER - RV MAR—RZREL. MIBEIRRAF vV A HIE 12
T RAARL =23V BHER, CESHESETHALIEE W 13
BTE E—ILRAV—F—AFEER - MM 751V OREUEEICER 14

BBE /M TF1 VDR (E—ILRY—F—RAF) - I\ TFA Y DREBELEERICEE 15

FIEBETLD/INTA—T VR - BELIEIAD2FGEIRM 16
FI0E MBS EDINTA—TY VR - EVRRA%ZES| T 3R ZIEE 17
FILE VY-AZEDITA—T VR - REERETIEPIEE 18
BLEBRIED/NTA—Y VAR - EVXREESTIENHRERE 19

RODRATY T 20



XU DIC

ZDHARTRO LIFE5RE CDHA R DI RET
TR DOYIDOEEZ BN, E—ILAT—F &A1 >VTZ Wave App for Sales &, BZEZFIDH 5D D ANICIRIIEET,
ITATIRRUC XTI RERDIZTA BEIRX—Iv—L T A =X VAR TS VDR ERETE L.
- ERBDT/NAXT Sales Cloud 7 — % Z5H#llIC T 677K PR DT, BB EDBEY) AR A—F 7RI TR ENTE
- Wave App for Sales D 22 /R—RKHv5. Salesforce D7 — ENEN
HCHLTTI a3y ZRTI2HE BERENEL. BOOBBEEIBEL. F/cAmE v /RT 1 hANR—X
TRETDHIENTEERT,

T—ILAARL =g EYE (L. N RZ DO A, Bk 7z his.
R, F—ASEICTHMITBEEDIT, BED/IK T4 —N VXA
LT, UY—REEBETE2HIARTEERHIT CENTEET,

salesforce




ERENR—I T —

BERERIVR—Iv—(F. TEOESRAPE L TRIOERE, 55 EFRICIRR
EDF vy FANEEDREMEICMA, B TOTE=EELCI—F> T
T2 EBE HEDD T EZRAFICEZ B TFIEDEE A Wave App
for SalesZ A (. EY XX LOMBICEAT 2ROV MR DT #T

ICXH L CHBYNCE R TEDLDICRDET,

BEIXR—Iv—IlcE, LTOEZHEHLET

1. BEIYR—Yv—mAIFHR

2. I 751D
3. F—LDEEM

4. BIROZERIRR




B1E - HEIYR—Iv—M@IT
W

EIXADRRET (FV I

@ Search Salesforce

BENRX—Iv—mFIcHRZE LD Y2 R—R (Sales Manager Vg v
Overview) (3. BHKFIAEZEBDOE FICK DOEEBICHER B R R e i R

LET. DYy YaR—=RTIE BEVCHEO/NT A =YY% (P <
R TEET,

o}
@
*
¥
#
*
Fe
|
w

Y

®

B © B it

e LDILKICRIT fTERAE

Mitrics compared to team average

ED*Z@H?R’E?EE?% Sales Manager Overview
_ e This Quarter
BREEREA—ATHERTS e

Direct Reports

Cindy Central

RIERSAD S DZFEDBEMEHEETS

Remaining Quota Base forecast

1 . 8 M Closed, Best Case,...
AL H 5 O E RT3 ==

HRERO LS HZBETS

ER7HAEICET U iBEZ#RT 5

Quota Attainme

68% 8.4x

Metrics compared to team average

@



FE-BEIR—Iv—MAlt

A T4 DR

@ Search Salesforce

Manager Overview Pipeline Changes X

IM T4 DREBZEC R

IAT A DB EX DT Y 22 R—k (Pipeline Changes)
Tld, AT oA MR EBICESEUTch Z, BBICHER
TEDLDICBDETY, TOWMFHDEDKFR TEENIZ/A TS

Pipeline Changes

Querview Pipeline Changes Team Productivity Queta Progress
/]/ \/7(8:0) 7:)\\ %—“—5% L; 8 5 7‘3?,) 7‘1—:0)7’:}\\ % 0)%:5% LC%}EUS’D K/ \7‘1—: EEEE fd\\ Time Peniod Managers Role Direct Reports Opportunity Type Record Type
Last 14 days (Qua.. RVPEzst Al Al Al

CE—HTIEETEXT,

517 " —
s EDEKICAET ERAE
EITHOINA TSI VIE BT BT ERETS - | e

iod
& o < . o
N This Month
of

Change in pipeline

$119M

M T4V DILKERZBET S
(FrARrL. AAER. ZIEORAIL. SEFIEM)

M TV DMNERZHERTS
(BERRRIL, KiE. ZFDETh, £EHIR)

Opportunity Details

er & Oppartunity CloseDia

20160831

0

M TS5V DENEEHISR, EBESEICHERTS v

20150921

2015-09-08
Starting Pipeline Today's Pipeline

0 $119M

m

RICRS



Fl3E - BEIR—Iv—MAlT

FENTIV—ICBIIBRIENY 7. TR TROF—LEEYE
EhERR

Nx—Yv—@dFE LT TR ACHEZRSBRITNIERDEE A,
F—LDEENZFEDY Y 27/R—K (Team Productivity) Tld, F—
LICFTB T 28 TEEDINEHER L. ERR/NT A=Y AN 7TV —
PHEIC EDIRMIZIBETEX I, AEN MY KRB R TUO T —AP
BUEEEHERLUC A-—TF U VORREREIT DI LI LD, F—L2ED
SEEEERHSNED,

s LDILKICAIT fERAE
LMY TOF—LEBLEZHERTD
IM TSV ICHBRBREDSLUTWSF—LLBLEZILETS
I T4 DEREBRHUIcF—LEBELEEZETRTS
My 7R RTUOF—LLELEDEFREDZEEITS

S LEIROEMEN LY T, BB TUOF—LEELEZLETD

E B B £ 3 n ¢ 0 g |

> B

@

]
[°]
o

This Quarter RVPEast

Sales Rep Leaderhoard

Time Period Managers Role

Team Productivity

Time Period

This Quarter

Direct Reports

Ricky East

Performance Summary




ELE-FEIR—Iv—aElT

IEDERR

EYXRRAZES| T ELEAREIEE

BEOZERRTZ LEDTcF v 27R—R (Quota Progress) Tld. BIE
FEMREZEDO T, SHICHRUNRATFNZEAZANT BLEFTROE
EEEOSNET, HINEENEEELUCRACRBICRERD, S%
ERITDAREMDD2BHAERSDLHBIELTEED,

s EDILKICRT ToERAE
F—LHBEFZERTEDINESIH ZHERETS
BROERDRAINDIELHEZREITD
SHELVRBOETHOREEHRZER TS

BIREHRICERT BIHIc. FPNICMDBONEHHRZIEETS

E 8B F + > w & @ g |l

> W

®

B © B iif

m e

"

Quota Progress

Time Period

‘,

Direct Reports

Ricky East

Quota Attainment

2.5K%

Base forecast on:

Closed, Commit




=EESE

o LEROERICENZMBITLENT, BEEHEEICIE. BIEDEZERZE,

TENINRSETHOEHK BREDORANLZEZ—XERFFR TOXIGRI
E. TDRRDIRNIBETEDFERNNETT, Wave App for Sales =
EZ I, BEBYEIHBREYRAF v RAEFEL. KOKXEREHRE
KD, BRICETESND T RI\AT =85 cDICHERA VTN ER
HZEMTEFXY,

BEREYEFCE. UTOEZHEEHLET

5. BEFENFER TR

6. BHORER

10



BOE - EEBLERT

W

EITPROREERRET TP IEE
BEBUFRITBREEEOHY Y 2 R—R (Sales Rep Overview) &,
BKDA—F—THOD, FTLEENRESN TV LEERBHEDHD
v IR—RTY, BEERERZRERL. FEDIEICHKN U,
ETHRD/ AT BT UIEBNICET 21V TA R 2T IFP<HETEEX D,
55 LR EEOERRABER TEET,

s EDILKICFAITERTGE

EVRADBREIEETS
BHEEZEEN—ATHERIS
IR, S DZFEDIEMZILIET S
BV XBEEREMRBREERTD

ER7HAEICET Ul BE1ZHERT 5

E B 2 £ > = ¢ 0 g |

* B

@

=]
@
(]

@ Search Salesforce

Sales Rep Overview

Record Type

$3.7m
iaa—

fquotar

Quota $7.5m Remaining after forecast()

OpportunityType ~ Time Peniod

Base forecast on. | Best Case, Closed, Commit

pe Coverage  4.5x

Sales Rep Overview

Remaining Quota

S1.3M

Quota Attainment

This Quarter

5 with no opportunities

Pipe Coverage

69% 12.7x

Closed Won $29M | 46%

11




BOoE - ERBUERS

FERDFHEE

IRTA RAR—RAZR/EL, HilcBEIRAF vV A HIE

B E KRBT DIcHDT—FEFEDHIS Y V2 R—R (Opportunity
Discovery) Tld. IRTARINR—RZRB DI, FBEIRXAF v AEFH
WIBIENTEXT, BRI TICHHL TV 2EHAEESE. BE.
HolEk, B, V—AZECDTL. FlICR VLY D> LT Sales Cloud D
LA—RIC L7 3y &RTIHIEDTEELT,

e LDILKICRIT T TERAE

AIDE. A. M¥H. FICHHUIHRESIVBREFORKREREDTS

RFEFrRILCEPHIBCERE, IDOZXEZ TR LDIBFHZERETS

FELIEIAEPERORTESTIXLTOOTHRLT,
R RAR=RAZTEPLHETS

TODO %839 34 &, BEI%ELOA—RETEEZVYavERTL.
BRBR 7 AO—Ty FcDRRIFS

E B B £ > w ¢ @ 3 |

> B

@

@
(2]
L]

Sales Rep Overview

Opportunity Discovery

Overview

Opportunity Discovery

Search Salesfarce

Opportunity Discovery X

Recora Type Opportuniy y Type
A Al

Opportuni

ity Details

12



T—I)LAANRL =2 a3 VI BEF —LDBRINITRNEBIRWFETY, F—
LTS, Nkx R AT 2 E5EE T 28T N\~
LT B ILAANRL =2 3 v [FE Y R AZRIERICIERE U TWRITIE7E
DEHA, BETAIIIEEDLSVWDRET, EDOLDICEILLTWNSDM?
FEFOHIE, EUAV RS EDBERORTIRRIFESHI?EEF—LHE
BI2Frv/IEECICHD. F—LERRI Y, TBICHELAS5Z 510
IAZIREN? Wave App for Sales a5, ZDEZMEDMNDTUL D,

T—ILAARL =23 ViBYER, UTORZHEHLET
7. €= AY—5— DI H DR
8. 171V DR (E—ILAY—F—@E)
9. BEZED/INTA—V VR
10. RS EDINTA—T VR
11. Y—RTZEDITA—I VR

12. BRSEDINTA—I VR




BTE - I)LAANL =Y 3Vv@ET

IMTZ1VDEEMEZEICER

=)L R =T =M IR T FEDIF Y > 27R—R (Sales Leader
Overview) (&, BEEL—)LRAANRL =2 3>V OEREBBOHICHKE
SNTWVWET, BBEEDE TICHLETHRO/IA TS50, BHLEITE
STUCERRLET, KDLEHHEICEHKZIEET 20ENH 5 L REREM
Tl B BETI A N BRFTAE. oW sfcs XS XRYIhNO
TN TEHLSICBOTVNET,

s EDIKICRIT fERAE
EVRADIRRZERTS
BHERZEEN—ATHERITS
AIEREN S DZFHEDIBMZILET S
LT AL 5 B DRREHER TS
HRERO LM HZEETS

EE7HMICET UEEBODLIR—F 2R3

&

Wave for Sales Managers
Wave for Sales Reps
Wave for Sales Ops

Sales Leader Overview
SDOHome

E @ F £+ > = ¢ 0 O

Y

© B i

Sales Leader Overview

Closed Won

S892M

14



FERE - t—)LAARL =3 >MmEF

) A T oA DS (e—20—5—mi)

M T4V DREBE(LEERICITIE L

Wave for Sales Reps

T—)LR) —=F—EFIC/A T oA DB EFEDIZY Y2 R—R ot e

SDO Home

(Sales Leader Pipeline Changes) &, O—/LBEED & EAI1—H—D% K

EOBALI—RICTFIEATEDESICHTFINTVET, FLLTo)L .. E—— = T
H—2F ST ToAHRYJLT O TIE. EIVRIADOH AR FFEE w
L. 2B5MBICED BIHDYR—Nb, IBERTEZLSICHZTLLD, *

o

L}

s LDILKICAITERAGE

B

Pipeline Segmentation

BEIRUIEARE DR ICRRIL, TR E BTk = ER T D

Acceunt Source Billing Country Account Type Opportunity Owner

BV B DORBRIRE D HBEI R U BRETAND

B ORBUEICIER SRR EER T S

IMT 1 DEBEMF I LICIEETS

M HDRBEDOSHEFRETD, INTORNRAHRZGEE=IIVITS

unity Oner 3 Oppartunity ClaseDate ¢ Farecost Categary & Stage Name
20150806

e0919

2080908

2m50830

me0921

me092s

20180021

15



§ﬁ9ﬁkf?ﬁblﬁ%Hf—>a>ﬁMi

AR CED/INTA—N VA

BEE G |ED 2GR iF

BREDINTA =XV R FEDIZS Y 27R—R (Performance by
Customer) Tl&. BEILEPEKRT LI/ T A=YV AEDTLT, B
e RBEETEET, INTORBICHITIRMON > RO —B TN

-6, BETDEREFEAL—RICHEDDZENTE, FILBEEEHTIC

RBEDLHEIENTEXT,

s EDILKICRITfERAE
BEDWEIXDINETORBALEZILIETS

W55 c EDETHRDORHRZEHE

E&!I

EE)

ETHOBEMD, BEEDT—XILHZDIZHERT D

IE|ECEDEEN—ADFYHHNEZILET S

BECLOTFINBERY (VI ZMHETS

Wave for Sales Managers

Wave for Sales Reps

Wave for Sales Ops

SDO Home

E B 8 + » % & 0 »

> w

@

i@
(<]

Performance By Customer

Year Over Year Growth

726%

Account Ty

Closed Won This Year
$1.5B

All

Closed Won Last Year

$695K

Top 10 Oppertunity Owners

16



F£10%E - T—J)LAARL—Y 3 VAT

g ED/N T A —N A

EYRAEET|T B HIREIEE >

@ WaveforSales Managers Sales Leader Overview Performance by Geogr.. X
IS EDIRT A =NV REREDY Y > 2 7R—R (Performance by f :::i
Geography) Tl /XT3 —Y > 2AZ2EPHUR TROIAA T TEXT, Lo RS Y P, .
£fo. BOSPEZEBEERGINOIC, N T4+~ VADEMETETEEY, . T e = —
B LicEaE s e IcaT L. BE S 65y Y aR—RTE5IERUIL .
5V THTEBTRETT, :
@ ’ -
SE LD KICEG TERAE
ﬂﬁiﬂ@iﬁ:‘ilﬂmiﬂ@’é%m?% Performance By Geography
s & & DRIEL S SURAEHORREERRTS 2K%

iR U OEFBLEOBRZMIBCLICHERTD

g CEICMFBEMDRRDO N Y RZEIEEL.
BIBLCRBIIDOERDITETS

e S
-ﬁl H
s 3 TEE
. BB EB

Closed Won This Year

$893M




F11E - t—J)LAARL—Y 3 VAT

V= A EDINT A —X A

N azilFE 9 IE P <iEiE

VA EDIKT A =RV RAEEEDIY Y2 27R—R (Performance by
Source) Tl E—I)LAANL =23y DNR—Iv—D\ N—TT+4>7
F—LhEHBINSBERZRHLTT, H50B)—RY—RZBETE,
ENDBRICELTWDH, INTOEEBUFL LT AV NTLiZoT
ERTEFRT, EIRXRAZHRSIEEIAT HEZRILINEY—XbD
ANOE S

5 LDILKICRIT fTERAE

AIDE. A. M¥H, FICHHUVEHFRELUBFEOBRE.
N—TTAVTV—AZEICHERTS

BHIUVERICROBMUY—T T4V T —A%IBETS
N—=T 74T/ —AZLIC, LB ULLERBDISREERR IS

DY —T T4V T —AESLVELRTS

L ]

Wave for Sales Reps

Wave for Sales Ops

SDO Home

E B ® ¥+ > = e ©@ 5 N

* m

@

© B i

Performance By Source

Year Over Year Growth

2K%

Closed Won This Year

$893M

Closed Won Last Year

$148K

Search

Salesforce

ance by Geogr.. % | Performance by Source X

Top 10 Opportunity Owners

Win f Loss Analysis

wwwwwww

18



F12E - T—)LAARL—Y 3 V@ES

Search Salesforce

EYVRRAZES|THENAMZICE

AmC EDFTBNTSZREDCY Y 22 7R— K (Performance by Product)
Tl ZHERDAALTERSEDI LY RERED6H, EDEmMNTELIC
EOLEML VDD EORMICEFRZIODENH LI ZIBETEET,

Wave for Sales Managers ervies erformance by Geogr.. X | PerformancebySource X | Performance by Product X

Wawe for Sales Reps

5

Wave for Sales Ops

DO Home

E B B £ > » ¢ @ g |

VVVVVV

* W

5 LDILKICRIT T TERAE

RIDE. A. M¥H, FICHHUICHRELURFORKE.
HEmcCEICiERID

@

B © B i ¢

BHILICERICRORMUCERZIEETS

B &I, IFEEEBRUCEREDIEREHEREID

Performance By Product

Year Over Year Growth

BRCEDZEDERLLICOWT, RELDYAS VI %#IBETS -0.56%

Be2OF—LEBYES LI, RELVCEROBRILZH#ETS

SENR—RAELERMN—ADHHIERZEDTS

HunoEmmES LTS

Closed Won Last Year

$585M




RDAT T

Wave App for Sales BRI NIE. BEICEEDZEEN T —F=HREL. LO—
R—=D0&EDXT YIDOZEZ RIS I DI ENARRICIED T, H5DD
AENST—FZRIETNIE /A TTA >V DIRMNCH DRRDBNE HY. FITE

B8O BESICBETLELED, EEZHULITE2EROEBE. ~LYRDE

Hib. BRBLUENEBRE T3 VOEIDY T EEICEILIREET—9%
IMUTHE T 20 E. IOV fEWAZT/AILT/INAAMS, WO THEZT
HTE=2DTY,

Wave App for Sales Dl TEICDWTIE, EFRBELUFICSEB L IESHN
Flcld Web U1 b SERWVWEDELEEL,

wave analytics

20


https://www.salesforce.com/jp/form/contact/analytics_contactme.jsp

THE CUSTOMER SUCCESS PLATFORM



	TOC
	INTRO
	SALES MANAGERS
	MANAGERS Overview
	pipe changes
	team productivity
	quota progress
	SALES REPS
	sales rep overview
	opportunity discovery
	SALES OPS
	sales leader overview
	sales leader pipe changes
	performance by customer
	PERFORNCE BY GEO
	performance by Source
	performance by Product
	where from here

	pipeline changes: 
	intro: 
	performance by customer: 
	sales rep: 
	performance by product: 
	sales ops: 
	start manager: 
	performance by geo: 
	sales rep overview: 
	team productivity: 
	where from here: 
	sales leader overview: 
	manager overview: 
	performance by source: 
	opportunity discovery: 
	quota progress: 
	sales leader pipeline changes: 
	BACK TO CONTENTS: 
	BACK TO CONTENTS 2: 
	BACK TO CONTENTS 3: 
	BACK TO CONTENTS 4: 
	BACK TO CONTENTS 5: 
	BACK TO CONTENTS 6: 
	BACK TO CONTENTS 7: 
	BACK TO CONTENTS 8: 
	BACK TO CONTENTS 9: 
	BACK TO CONTENTS 10: 
	BACK TO CONTENTS 11: 
	BACK TO CONTENTS 12: 
	BACK TO CONTENTS 13: 
	BACK TO CONTENTS 14: 
	BACK TO CONTENTS 15: 


